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FIRM MERGERS
On October 20, 1963 the practice of Phillips, Sheffield, Hopson, Lewis & Luther, of Houston, Texas,
was merged with ours. Eight weeks later, on December 15, Arnold, Hawk and Cuthbertson, of Dayton,
Ohio, became a part of Haskins & Sells.
John W. Queenan has remarked that, for our part,
the two main reasons for such mergers are the addition to our organization of men of particular professional capabilities and the strengthening of our
practice in specific geographical areas. Increasing
the size of our practice per se is not an objective.
Beyond these reasons, of course, effective mergers
depend on having mutual objectives and advantages on both sides.
While these two firms are best described in terms
of their partners' accomplishments, the qualities
and efforts of many people have combined to bring
distinction to their respective organizations. To all
of them—partners, principals, accounting and office
staffs—Haskins & Sells extends a very warm welcome.
Phillips, Sheffield, Hopson, Lewis & Luther

Jay A. Phillips began his practice in Houston in
1925 and was joined a month later by Carneal B.
Sheffield. Over the years their firm grew to be the

largest local firm in Houston and one of the largest
in the Southwest, with a total personnel of 50. Joining us as partners are Mr. Phillips, Harry D. Hopson,
Sidney M. Lewis, Homer L. Luther, Jesse W. Martin, and Gregg C. Waddill.
Paul N. Carson, Robert J. Cruikshank, Harold K.
Robertson, Kenneth E. Studdard, and James D.
Witte have been appointed principals. Mr. Sheffield, who had been on leave of absence from his
firm, is now a principal with us in a consulting capacity. These principals are pictured on page 15.
The Phillips firm has been well known for its contributions to the development of the profession and
to civic improvement, pursuing these objectives
with an energy deriving from Mr. Phillips' leadership. Mr. Phillips reached a high point in his professional career in 1961, when he received the American Institute's award for distinguished service to
the profession, joining the ranks of others in Haskins
& Sells—Arthur H. Carter, Edward A. Kracke, N.
Loyall McLaren, and Arthur B. Foye—who have
also been so honored. He had been president of
the American Institute in 1952-53, was president of
the Association of CPA Examiners, president of the
Texas Society of CPAs, and for many years was
chairman of the Texas State Board of Public Accountancy.
Mr. Hopson and Mr. Luther have also held the
presidency of the Texas Society of CPAs. Mr. Luther

New Houston partners: (left to right) Jay A. Phillips, Jesse W. Martin, Sidney M. Lewis, Harry D. Hopson
(seated), Gregg C. Waddill, Homer L. Luther

was a vice president of the American Institute in
1960-61. He is currently chairman of its Professional
Development Board, and Mr. Hopson is an elected
member of Council. Mr. Lewis and Mr. Waddill
have been presidents of the Houston Chapter of the
Texas Society.
The six new partners in Houston have been in
the practice of public accounting an average of 33
years each. They have all been strong advocates of
self-improvement for the local practitioner and his
continuing education throughout his career. They
have helped CPA groups in Texas organize development programs for practitioners and have contributed greatly to the strength of the profession in
the Lone Star State.
Arnold, Hawk & Cuthbertson

May 1, 1929 marked the origin of Arnold, Hawk
& Cuthbertson with the formation of a partnership
between Frank L. Arnold and Julian A. Hawk to
continue a practice started about a year earlier by
Mr. Hawk. Harry W. Cuthbertson joined the firm
in 1941, at which time there was an accounting staff
of six and an office staff of two. Twenty-two years
later, in 1963, there were seven active partners, 28
staff accountants and an office staff of eleven. Mr.
Cuthbertson had retired in 1957 and Mr. Arnold in
1961, and both have become consultants in Haskins
& Sells.

Mr. Hawk, Charles A. Perkins, Robert E. Hadeler,
Henry Wagner, Jr., and Charles F. Collins are now
partners in Haskins & Sells. Harold R. Feldmaier is
now a principal, and Eben C. Cutler is a manager
in MAS; their photographs are on page 15.
"Although we take reasonable pride in our
growth," says one member of the firm, "we must
admit that it was substantially influenced by the
economic advancement of Dayton and the Ohio
area." The population of metropolitan Dayton has
grown from 275,000 at the time the firm was
founded to 780,000 in 1963. Dayton is at the center
of an area, all of it within overnight trucking distance, that does 50 per cent of the nation's business.
The firm has had the rather unusual distinction
of having had all three of its partners in the firm
name elected to the presidency of the Ohio Society
of CPAs. Mr. Cuthbertson was also a member of
the Ohio State Board of Accountancy for thirteen
years, and Mr. Arnold served as a vice president of
the American Institute in 1960-61.
Mr. Perkins has been president of the Dayton
Chapter of the Ohio Society, and Mr. Hadeler is the
current president. Mr. Wagner was a member of the
State Board for three years. Mr. Collins, who has
borne responsibility for much of the firm's tax practice, is the representative of the Ohio Society of
CPAs on the Municipal Income Tax Committee of
Ohio.

New Dayton partners: (left to right, seated) Julian A. Hawk, Charles A. Perkins, Henry Wagner, Jr.,
(standing) Charles F. Collins, Robert E. Hadeler
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